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Specializing in all aspects of Family Law

including divorce, custody, visitation, alimony,

child support, division of assets, palimony,

premarital agreements, domestic partnerships,

restraining orders, post-divorce motions due to

changed financial circumstances, residence

removal from New Jersey, visitation

modifications and transfers of custody.

340 North Avenue      Cranford, New Jersey 07016

MARIO C. GURRIERI, ESQ.
Chair of the Family Law Department of

DUGHI & HEWIT

908-272-0200
www.dhplaw.net

For More Information:

32 years of continuous practice in Family Law

Union County Early Settlement Arbitration

Panelist 25 years

Court-appointed Standing Master & Guardian

Accredited Mediator

Formerly Senior Partner at Snevily, Ely,

Williams & Gurrieri, Westfield (1972-2000)

DIVORCE QUESTIONS?

Fanwood Planning Board Tells Midway
Homeowner to Remove Retaining Wall

By DEBORAH MADISON
Specially Written for The Westfield Leader and The Times

FANWOOD — At its March 29
meeting, the borough’s planning board
addressed its concerns to the owner of
a house located at 453 Midway Av-
enue. The property was redeveloped,
they say, without obtaining the proper
variances or permits before construc-
tion began.

Board Chairman Gregory Cummings
told Alex Segal, the homeowner, that
he “thumbed his nose at the system” by
building a retaining wall without ob-
taining the proper permits. The board
ordered Mr. Segal to take down a six-
foot-high cinder-block retaining wall
running along the rear of his property

because, according to the board, Mr.
Segal was told to submit an engineer-
ing report showing that the wall was
sound but failed to submit that report in
time.

Mr. Segal told The Westfield Leader
and The Scotch Plains-Fanwood
Times that he and his attorney were
stunned by the harsh criticisms and
unreasonable demands being made
by the board. He contends that he did
obtain a building permit from the
borough to begin construction after
submitting his plans in 2003. He also
maintains that the construction code
was changed after he built the retain-
ing wall, retroactively requiring him
to obtain a variance for the wall. Bor-

By George F. Gowen
Scotch Plains/Fanwood Board of Education Candidate

The Best And Most Workable Plan
On April 18, you and I will do that thing

so many take for granted and fail to exer-
cise: Vote.

I can probably safely assume that the
reason you find yourself reading this page
on this day is that you are an active
member of the community and strive to
stay informed.

You are met here by me, a candidate for
Scotch Plains/Fanwood Board of Educa-
tion who is reaching out to the voters with
a message about why I should get your
vote.

Because each voter has only a single
vote (of course you are voting for mul-
tiple candidates) in this or any election, I
know that asking you for a commitment
of your vote on my behalf is asking a lot.
Surely, you should bear in mind, why am
I asking and how do I dare ask? You’ve
got to figure that (barring an unreported
blow to my head) I must believe that there
is some kind of reciprocity between us
that could justify the trade of your vote for
my service on the Scotch Plains/Fanwood
Board of Ed.

My task, my obligation, is to create a
condition of belief in your mind and
‘bang’, we have a ‘done deal’. But before
I continue, let’s make a side-deal: After
you finish reading this let’s both call one
friend each and remind them how ashamed
of them we will be if they fail to vote on
Tuesday the 18, and further, we’ll remind
them that we do not have to listen to their
complaints about the ‘way things are’ and
high property taxes and the cost of educa-
tion if they have not attempted to cast
their influence by casting their vote. Do
we have an understanding? Good, I’ll
continue.

In two previous ‘Candidate Releases’ I
outlined distinctly different and viable
solutions for generating cash income for
our school district. One was a local solu-
tion, which proposes to extract a 1-per-
cent fee from the 6-percent total gross
commission of residential real estate sales
within the district. The other, a federal
funding program wherein I am proposing
a move of the military dollars that are
spent wastefully.

I want to see ‘One Less Bullet, One
More Book’ as waste is curtailed and
education is funded in greater dollar
amounts. I did not discuss implementa-
tion but rather concept and execution. I’ll
leave the compilation of the ‘whereas
sheet’ to the appropriate team member.
My specialty is ideas, fresh, to the point,
sensible and workable. It seems ideas are
hard to come by.

The motivation behind each of my two
proposals is identical: schools need money
—now.

During the budget presentations and
related discussion the element of class
size and school population figures came
up often. Without an accurate predictor of
student population numbers, every Sep-
tember is a ‘crap shoot’ so long as there is
the possibility that new student regis-
trants will appear on the doorstep. There’s
even been a Demographic Survey com-
pleted that, while articulate in its content
successfully ‘stubs its toe’ before cross-
ing the finish line because of the ‘Septem-
ber Surprise’ factor.

Now because my mind goes for solu-
tions by way of fresh ideas and new
thinking, I believe I have a solution for
this issue too, but it will cost you 37 cents.
It’s a postcard, handed to each incoming
homebuyer at settlement. The postcard is
pre-printed and says something like, “Hi,
welcome to the Scotch Plains/Fanwood
School District. Do you have school age
children who will be joining us? Tell us

how many and we’ll get the enrollment
process started.” Then the new home-
owner fills out the ‘name, address, and
phone’ stuff, mails the card and just like
that; a June move-in becomes a predict-
able September enrollee, instead of ne-
cessitating another round of  ‘musical
schools’ as the population bulge is evened
out and budget limits are shredded.

Maybe it’s because I grew up in a
family of four kids; there wasn’t a lot of
extra cash floating around so if I had a
problem, I had to come up with a solution
that was quick, easy and cheap. The best
solutions are like that.

So here’s my pitch, and this is about as
un-subliminal as marketing can get: I’ve
been concerned with and involved in edu-
cation at the local level since I was an
elementary school student. I was the grate-
ful recipient of a public school education
that included specialized programs and a
class size restricted to twenty students.
And yes, this was in the 1950s. Decades
later, when tax caps and budget shortages
threatened to put an end to the program
that had just enjoyed its fifty-year anni-
versary, I took it upon myself to create a
‘Super-Reunion’ of students from all of
the class years since the program was
launched.

The reunion was a smash! There were
attendees who had been in the first years
of the program and had gone through an
entire career-life to their retirement and
there were students scheduled to begin
the program that coming September.

The perspectives were incredible and
the overriding attitude was consistent:
smaller class size and programs tailored
to real life and personal needs generated
a population of ‘Life Long Learners’ who
were successful, self motivated and dedi-
cated to passing the gift of learning along
to the next generation.

I believe in public education to the
extent that I won’t leave it up to someone
else to ‘maybe’ get my point across, or
‘kind of’ get some critical element into
place. And as always, (this is the ‘sell’) I
generate workable, new ideas to handle
issues, problems or needs, before these
things are unmanageable or destructive.

The well-worn phrase, “Lead, Follow
or Get Out of the Way” comes to mind for
me.

I can lead, because I’m comfortable
with the role and I understand my ideas
better than anyone. I can follow because
I can recognize strong, capable leader-
ship and I can be part of a team… But I
cannot get out of the way, because I am
driven to contribute and give back so that
others may have what I have received and
more, by way of public education.

So the choice is yours. Have I pre-
sented a believable, trustworthy candi-
date? Am I worth your vote? I wouldn’t
have asked if I didn’t think so, but you
decide.

We’re at the end of my article and
nearly the end of the 2006 BOE cam-
paign. You made a deal with me to call a
friend to get out the vote and you better do
it (I will know). But as far as you and your
voting, just think about it, remember who
has solutions and ideas, and make your
choice.

But one last thing, whether you vote for
me or not, you had better approve the
proposed school budget. Many, many
people labored long and hard over this
and they have presented the best and most
workable plan they could. Our children
deserve what this budget delivers.

And remember my name: it’s Gowen.
George Gowen — Good Idea.

Paid for by Gowen for Board of Education

ough Engineer Joseph Pryor verified
that the construction code was
changed, requiring a variance for the
wall in 2005.

However, Mr. Cummings told The
Leader/Times that a variance has al-
ways been required for a wall over
four feet, which is the case for this
wall. A front-yard wall and changes
to set backs also require variances.

The board discussed whether the
wall could be safely removed without
compromising the integrity of the cliff
behind it. The cliff, which is a part of
Rainier Road resident Marcia
Gelfand’s backyard, was eroding prior
to any of his reconstruction, Mr. Segal
said. He said large, crumbling chunks
of concrete from the cliff were falling
dangerously close to where his four-
year-old daughter played.

Additionally, large tree roots from
Mrs. Gelfand’s backyard were extrud-
ing out of the cliff due to the natural
erosion of the land, he said. In order to
secure the cliff and prevent further
erosion, he said his engineer found it
necessary to cut back the cliff and
construct the retaining wall, which
encroached several inches into Mrs.
Gelfand’s property. He replaced trees
on Mrs. Gelfand’s property and paid
Mrs. Gelfand an additional $5,000 for
an easement agreement, Mr. Segal said.

Zoning Official Nancy Koederitz
wrote Mr. Segal a letter in 2004 stat-
ing that there seemed to be a discrep-
ancy between the building plans sub-
mitted and what was actually con-
structed. The board issued an order to
stop construction in April of 2004.

According to plans submitted by
Mr. Segal’s engineer, EKA Associ-
ates, the preexisting split-level house
was 1,092 square feet, while the new
construction added 1,416 square feet
of living space extending upward.
The project included extending the
second story, adding a deck and add-
ing a third-story addition with a sec-
ond deck. The second-story exten-
sion added a bathroom and moved an
existing kitchen from one side of the
house to the new addition. The third
story added three bedrooms, a master
bath and a family room, raising the
total number of bedrooms and bath-
rooms to five each for the entire house.
The preexisting house always had
two kitchens, Mr. Segal said, one of
which was for his elderly parents.

The required rear-yard set back for
this R-75 zone is 10 feet, while Mr.
Segal’s pre-existing house had a 6.5-
foot rear-yard set back, and the new
construction has a 6.02-foot rear-yard
set back. The house also needed a
side-yard variance and a front-yard
variance for deficiencies of two feet
each, officials said.

Mr. Segal told The Leader and
Times that he submitted a survey to
the board, showing the dimensions of
the house with the existing set backs,
and was issued a building permit with-
out being told he needed variances.

The existing house height was one-
and-a-half stories at 25.7 feet, while
the new height of the three-story
house is 32.2 feet, which falls under
the borough’s height limit of 35 feet,
not requiring a variance, Mr. Segal
said.

Several of Mr. Segal’s neighbors told
The Times that they felt that the house
was too large for the neighborhood.
Rainier Road resident Richard Leoni,
who lives several doors down from Mr.
Segal, said it was “insane” to permit
Mr. Segal to construct a mansion in his
neighborhood. Mr. Segal told The
Leader and The Times none of his
immediate neighbors have a problem
with the new house.

Mr. Cummings stated, “It is time to
call a halt to this farce. This is an
absurd waste of our time.” Board
member Andrew McDonald called
the application “sloppy.” The hearing
will continue in July.

WF Townwide Garage
Sale Set for May 20

WESTFIELD — The Westfield
Historical Society is sponsoring a
townwide garage sale on Saturday,
May 20 (the rain date is Sunday, May
21).

Westfield residents can register
their home garage sale by advertising
on a town-wide map/listing for a $10
fee, or they can bring their items to
the Southside Train Station parking
lot to sell that day for a $25 fee from
9 a.m. to 3 p.m. Spaces at the train
station will be 10' x 10' and are avail-
able to any Westfield resident, busi-
ness or organization.

The registration deadline is May 8
for inclusion in the map/listing, which
will be sold for $2 at area businesses
beginning May 18.

All fees are non-refundable and
benefit the Historical Society, a
501(c)(3) non-profit organization as
a fundraiser for a permanent home
for the Museum and Archives — The
Reeve House History Center located
at 314 Mountain Avenue.

The Historical Society accepts do-
nated Westfield memorabilia to add
to its collection. The Museum and
Archives are open to the public at the
Board of Ed. Administration building
on Elm Street from 10 a.m. to noon
and 2 to 5 p.m. on Tuesday and from
10 a.m. to noon on Thursday, or by
appointment.

The Historical Society seeks new
members, invites visitors to the Miller-
Cory House at 614 Mountain Avenue
and encourages attendance at the lun-
cheons or evening programs.

For more information, visit
www.westfieldhistoricalsociety.org
or call (908) 233-0028 or (908) 654-
1794.

WEEKENDS


